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Services & brands

UK London

Ď New build

Ď Refurbishment

Ď Fit out 

100%

UK Regional

Ď New build

Ď Refurbishment 

Ď Fit out

100%

Overseas

Asia 

Ď Fit out

Ď Project Management

Ď Facilities Management

100%

Europe

Ď Fit out

20%

100%

National Retail & Leisure

Ď Fit out
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Financial highlights

December 

2006

December 

2005

+/-

Gross Value of Work Performed £411m £326m 26%

Fee Income £48.1m £35.7m 35%

PBT (pre goodwill) £4.2m £3.6m 17%

PBT (after goodwill) £3.1m £3.1m 0%

EPS    - Basic 7.36p 7.48p (2%)

- Adjusted 11.07p 9.34p 19%

DPS 3.30p 3.00p 10%

Net Cash £24.4m £21.4m 14%
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Strategic developments

Ď Overseas growth

ĎAcquisition of ISG Asia completed October 2006 

ĎCost S$13.6m (£4.7m) for 100%; net assets acquired S£6m (£2m)

ĎLegal entities in 8 major Asian cities. Offices in Singapore, Kuala Lumpur,            

Hong Kong, Tokyo, Seoul, Shanghai, Macau & Dubai

ĎBusiness originating in 1989; relationship with ISG since 1995

ĎCurrently delivering 4.5m sq ft of space in 10 locations with 350 staff

ĎCustomers are primarily financial institutions and major blue chips

ĎYear to December 06 ïturnover S$160m;  profit S$1.7m

ĎFurther acquisitions being pursued; one opportunity in detailed discussion
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Strategic developments

Ď ISG Totty reorganisation

ĎReorganisation costs of £0.5m

Ď1st half trading loss £0.7m

ĎPipeline rebuilt

Ď Retail Fit Out

ĎAcquisition of Cathedral Contracts Ltd completed April 07 doubling 

our exposure to retail fit out 

ĎCost £11.8m. Net assets acquired £2.5m including cash £1.7m 

ĎYear to June 06 operating profit of £1.7m

Ď Organic Growth

ĎMedium scale fit out


